


Leading 
humanity 
to healthy, 
vibrant lives

Our Values:Our Purpose: 

OWN IT DELIVER WIN TOGETHER

CARE STAND TALL EVOLVE

We are relentless in 
the pursuit of value 
and results for our 

customers

We believe in the 
collective genius of 
our people and the 
magic of teamwork

We always 
do the 

right thing

We embrace 
learning as a 

means to 
reinvention – in 
all that we do

We care deeply 
about each other, 
our customers and 
the communities 

we serve

If it is to be 
done, it’s up to 

us to do it
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40+ years
In Medicaid 
pharmacy

30+ years
In self-funded 

employers

16+ years
In specialty 

management

16 M
Medical pharmacy 

lives

1.9 M
Commercial 

PBM lives

53
Health plan 

clients

50
States & D.C. w/ 
commercial PBM

25
States & D.C. w/ FFS 

Medicaid PBA

5
States 

w/ Medicare

14M
New 

Medi-Cal 
Members 

Employers 
and Health 

Plans

Coalitions Unions State and Local 
Governments

Medicare and 
Medicaid
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Magellan Rx/Pareto Rx Consortium Highlights
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Preferred pricing (pass through)

100% rebates earned passed back to the client

Pareto customized formulary options

Alternative funding and copay assistance programs 
available

International sourcing 

Complimentary savings and formulary analysis

State-of-the-art reporting and analytics

Dedicated account management and concierge 
team for Pareto clients

Preferred Pareto partner since 2016

Pareto Volume
(as of January 2022)

Total Pareto Groups
(as of January 2022)

= 465= 101K+
MEMBERS



Clinical Programs
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Formulary Options
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Formulary Clinical Programs
Available at no additional cost 
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What is MRx Cares? 
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Specialty Financial Solutions



CAPs vs. PAPs
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Savings olution
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2021 Pareto Client Savings: $6.3 Million

2022 Pareto Client Savings (through February): $1.3 Million



Value Max 
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2021 Pareto Client Savings: $2 Million

2022 Pareto Client Savings (through February): $475K



Onboarding New Accounts
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Implementation Process
Timeline



File Transfer Needs
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Post-Implementation Phase
Continued collaboration
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Member Support/Tools/Communications
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Member Experience
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Digital Member Portal
Helpful online resources



Magellan Rx Mobile App
On-hand prescription drug management tools for members
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Member Materials
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Efficient & Effective 
Reporting Capabilities



25



26



27





Legal

This presentation may include material non-public information about Magellan Health, Inc. (“Magellan” or the “Company”). By receipt of this presentation each 
recipient acknowledges that it is aware that the United States securities laws prohibit any person or entity in possession of material non-public information about a 
company or its affiliates from purchasing or selling securities of such company or from the communication of such information to any other person under 
circumstance in which it is reasonably foreseeable that such person may purchase or sell such securities with the benefit of such information.

The information presented in this presentation is confidential and expected to be used for the sole purpose of considering the purchase of Magellan services. By 
receipt of this presentation, each recipient agrees that the information contained herein will be kept confidential. The attached material shall not be photocopied, 
reproduced, distributed to or disclosed to others at any time without the prior written consent of the Company.

29


